














































































































































































































































EDMONDS VALUE VILLAGE
21558 HIGHWAY 99 | EDMONDS, WASHINGTON

UPDATED BROKER OPINION OF VALUE AND LEASING STRATEGY DISCUSSION

PREPARED BY: 
JOHN BAUER AND LOURDES VALDESUSO
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DISCLAIMER

CBRE © 2020 All Rights Reserved. All information included in this letter/proposal pertaining 
to CBRE—including but not limited to its operations, employees, technology and clients—are 
proprietary and confidential, and are supplied with the understanding that they will be held in 
confidence and not disclosed to third parties without the prior written consent of CBRE. This 
letter/proposal is intended solely as a preliminary expression of general intentions and is to be 
used for discussion purposes only. The parties intend that neither shall have any contractual 
obligations to the other with respect to the matters referred herein unless and until a definitive 
agreement has been fully executed and delivered by the parties. The parties agree that this 
letter/proposal is not intended to create any agreement or obligation by either party to negotiate 
a definitive lease/purchase and sale agreement and imposes no duty whatsoever on either party 
to continue negotiations, including without limitation any obligation to negotiate in good faith 
or in any way other than at arm’s length.  Prior to delivery of a definitive executed agreement, 
and without any liability to the other party, either party may (1) propose different terms from 
those summarized herein, (2) enter into negotiations with other parties and/or (3) unilaterally 
terminate all negotiations with the other party hereto.

This valuation analysis or broker opinion of value is not an appraisal and has not been performed 
in accordance with the Uniform Standards of Professional Appraisal Practice. Neither you, nor 
any third parties, may rely on this analysis for any tax purposes, estate work, litigation, lending 
or any other matter other than your direct use in connection with a contemplated transaction.
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EDMONDS VALUE VILLAGE

PROPERTY OVERVIEW

ADDRESS:
21558 Highway 99
Edmonds, Washington 98026

CONSTRUCTION TYPE: Concrete

PARCEL NUMBER: 00580700002201 YEAR BUILT: 1967

TOTAL LOT AREA: 59,242 SF (1.36 ACRES) ZONING: CG2 - General Commercial

BUILDING TOTAL SF:

22,590 SF per existing Lease. 

*Snohomish County records show 21,600 
SF but the 22,590 SF per the Lease was 
used for this BOV.

PARKING: 
Approximately 59 stalls (ability to create 
additional stalls)

TENANT: TVI, Inc. dba: Value Village FRONTAGE: Highway 99 and 216th Street SW

LEASE EXPIRATION:
12/31/2021. Both Landlord and Tenant 
have the right to terminate after 1/1/2019 
with one (1) year notice to the other party.

USE/CONFIGURATION:

Single tenant discount retail operation. The 
majority of the building is open retail space with 
minimal office and employee break area. There is 
also a small mezzanine storage and office area.
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PROPERTY HIGHLIGHTS

HIGHLY VISIBLE LOCATION
With a strategic corner location, the property includes prominent exposure to Highway 99 and 216th Street SW.  The location offers current and future occupants an 
ideal opportunity for street identity and signage. 

FLEXIBLE ZONING
The current CG-2 General Commercial zoning allows for a multitude of commercial and multi-family residential uses.  Given the age and condition of the existing 
improvements, flexible zoning is an important consideration when looking at the highest and best use, which is likely future redevelopment or renovation for a new 
owner/user.

EXCELLENT ACCESS
The Property is located on the heavily travelled Highway 99 corridor, approximately one mile west of I-5. It offers easy access to numerous commercial and residential 
concentrations in Edmonds, Lynnwood, Mountlake Terrace and North Seattle with strong demographics.

STRATEGIC LOCATION IN HIGH GROWTH CORRIDOR
Adjacent to the Swedish Edmonds Hospital campus, the property is well positioned to capitalize on the Puget Sound region’s historic growth and tightening commercial 
and residential market conditions.  As population, costs and demand in the close-in core markets of Seattle and the Eastside reach unprecedented levels, it is anticipated 
that expansion into South Snohomish County will continue.  

ASSESSED VALUE (2019 TAX YEAR)

LAND: $2,049,300

IMPROVEMENT: $748,300

TOTAL: $2,797,600

PROPERTY OVERVIEW
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Printable View
To print this document please press Print

Property Account Summary
8/18/2020

Parcel Number 00580700002201 Property Address 21558 HIGHWAY 99 , EDMONDS, WA 98026

General Information

Property Description
SOLNERS 5 ACRE TRACTS BLK 000 D-01 - S 190FT OF TR 22
TGW W 181.72FT OF N100FT OF S 290FT OF TR 22 LESS RD
R/W TO CITY OF LYN PER QCD REC AFN 9807170703

Property Category Land and Improvements
Status Active, Host Other Property, Locally Assessed
Tax Code Area 00217

Property Characteristics

Use Code 539 Other Retail Trade NEC
Unit of Measure Acre(s)
Size (gross) 1.36

Related Properties

0005264 is Located On this property

Parties

Role Percent Name Address

Taxpayer 100
PUBLIC HOSPITAL
DISTRICT 2
SNOHOMISH CO

4710 196TH ST SW,
LYNNWOOD, WA 98036-5517
United States

Owner 100
PUBLIC HOSPITAL
DISTRICT 2
SNOHOMISH CO

4710 196TH ST SW,
LYNNWOOD, WA 98036-5517
United States

Property Values

Value Type Tax Year 
2020

Tax Year 
2019

Tax Year 
2018

Tax Year 
2017

Tax Year 
2016

Taxable Value Regular      
Exemption Amount Regular $2,797,600 $2,758,800 $2,742,600 $2,492,100 $2,195,700
Market Total $2,797,600 $2,758,800 $2,742,600 $2,492,100 $2,195,700
Assessed Value $2,797,600 $2,758,800 $2,742,600 $2,492,100 $2,195,700
Market Land $2,049,300 $2,029,200 $1,971,400 $1,920,100 $1,626,2008/18/2020

2/3

Market Improvement $748,300 $729,600 $771,200 $572,000 $569,500
Personal Property      

Active Exemptions

Government Property

Events

Effective Date Entry Date-Time Type Remarks
08/08/2019 08/08/2019 07:59:00 The situs address has changed by sasjra
05/12/2015 05/12/2015 15:34:00 Taxpayer Changed Party/Property Relationship by STRNDH
05/12/2015 05/12/2015 15:31:00 Owner Added Party/Property Relationship by sasset
05/11/2015 05/12/2015 15:31:00 Owner Terminated Party/Property Relationship by sasset
02/01/2006 02/01/2006 15:48:00 Taxpayer Changed Party/Property Relationship by strsjb

Tax Balance
Installments Payable/Paid for Tax Year(Enter 4-digit Year, then Click-Here):  2020

Distribution of Current Taxes

District Rate Amount Voted
Amount

Non-Voted
Amount

TOTAL     

Pending Property Values

Pending
Tax Year

Market Land
Value

Market
Improvement

Value

Market Total
Value

Current Use
Land Value

Current Use
Improvement

Current Use
Total Value

2021 $1,481,800.00 $1,110,200.00 $2,592,000.00 $0.00 $0.00 $0.00

Levy Rate History

Tax Year Total Levy Rate
2019 9.204494
2018 10.655914
2017 10.173726

Real Property Structures

Description Type Year Built More Information
VALUE VILLAGE Commercial 1967 View Detailed Structure Information

Receipts

Date Receipt No. Amount Tendered Amount Due
No Receipts Found

Sales History

Sale
Date

Entry
Date

Recording
Date

Recording
Number

Sale
Amount

Excise
Number

Deed
Type

Transfer
Type Grantor(Seller) Grantee(Buyer) Other

Parcels
No Sales History Found

Property Maps

Neighborhood Code Township Range Section Quarter Parcel Map
5604000 27 04 29 NW View parcel maps for this Township/Range/Section

SNOHOMISH COUNTY PROPERTY SUMMARY 

8/18/2020
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EDMONDS VALUE VILLAGE

OPINION OF VALUE - TABLE OF CONTENTS 

SALE AND LEASE COMPARABLES

• Table 1:  Sale Comparables

• Table 2:  Lease Comparables

VALUATION

• Scenario 1:  Sale Perspective - Updated Opinion of Value for as-is sale of to be vacated building in 2020/2021

• Scenario 2:  Lease Perspective - Lower capital outlay/lower rent re-tenanting of existing building in 2020/2021

• Scenario 3:  Lease Perspective - Higher capital outlay/higher rent repositioning of existing building in 2020/2021



EDMONDS VALUE VILLAGE

OPINION OF VALUE - SALE COMPARABLES

© 2020 CBRE Limited. Data © TeleAtlas, Google, AerialExpress, DigitalGlobe, Landiscor, USGS, i-cubed. The information contained herein (the “Information”) is intended for informational purposes only and should not be relied upon by recipients hereof. Although the Information is believed to be correct, its accuracy, correctness or completeness cannot be guaranteed and has not been verified by
either CBRE Limited or any of its affiliates (CBRE Limited and its affiliates are collectively referred to herein as “CBRE”). CBRE neither guarantees, warrants nor assumes any responsibility or liability of any kind with respect to the accuracy, correctness, completeness, or suitability of, or decisions based upon or in connection with, the Information. The recipient of the Information should take such steps
as the recipient may deem appropriate with respect to using the Information. The Information may change and any property described herein may be withdrawn from the market at any time without notice or obligation of any kind on the part of CBRE. The Information is protected by copyright and shall be fully enforced.

Layout ID:L02 MapId:7466344

 
 



EDMONDS VALUE VILLAGE

OPINION OF VALUE - SALE COMPARABLES

RECENT SALE COMPARABLES

ADDRESS SALE PRICE SF PRICE PER SF BUYER TYPE DATE SOLD COMMENTS

1
15015 Highway 99 

Lynnwood, WA
$2,100,000 8,312 SF $252.65/SF Owner/User 05/21/2020

- 0.19 acres (8,331 SF)

- Older stand-alone retail building

2

Stoneway Supply

19020 Highway 99 

Lynnwood, WA

$3,700,000 12,873 SF $287.42/SF Investor 10/15/2019
- Built in 1972

- 1.66 acres (72,310 SF)

- 6.80% cap rate sale

3

Automotive Bui lding

19411 Hwy. 99, 

Lynnwood, WA

$2,625,000 10,192 SF $257.55/SF Owner/User
8/31/20 

(pending)

- 0.76 acres (33,105 SF)

- Older metal frame automotive building

4

Ed’s Surplus Bui lding 

5911 196th St  SW 

Lynnwood, WA

$2,100,000 9,218 SF $227.82/SF Owner/User 9/13/2019
- Built in 1960

- 0.66 acres (28,750 SF)

- Some deferred maintenance
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OPINION OF VALUE - SALE COMPARABLES

RECENT SALE COMPARABLES

ADDRESS SALE PRICE SF PRICE PER SF BUYER TYPE DATE SOLD COMMENTS

5

MOR Furni ture Bldg. 

4029 Alderwood Mal l 

Blvd

Lynnwood, WA

$5,000,000 17,741 SF $281.83/SF Investor 07/09/2020

- Built in 1973

- 1.32 acres (57,499 SF)

- Purchased by owner of neighboring office 

building

6

Lodestar Bui lding

21431 72nd Ave W

Edmonds, WA

$1,600,000 7,148 SF $223.84/SF User/Investor 1/9/2020

- Built in 1972

- 0.36 acres (15,682 SF)

- Just to the north of Value Village property

7

Industr ial  Air  Sytm Bldg

17739 15th Ave NE

Shorel ine, WA

$2,350,000 10,740 SF $218.81/SF Owner/User 3/19/2019
- Built in 1972

- 0.43 acres (18,731 SF)

8

Cressy Door Bui lding 

14701 15th Avenue NE

Shorel ine, WA

$2,610,000 9,100 SF $286.81/SF Owner/User 6/07/2019
- Built in 1956

- 0.80 acres (34,848 SF)

AVERAGE PRICE/SF $255/SF



EDMONDS VALUE VILLAGE

OPINION OF VALUE - LEASE COMPARABLES

RECENT LEASE COMPARABLES

TENANT/ADDRESS
LEASE RATE

(PSF/YEAR)
SF START DATE

ANNUAL 

INCREASES

TERM 

(MONTHS)
LEASE TYPE COMMENTS

1

The Salvat ion Army

Aurora Square

15403 Westminster Way N

Shorel ine, WA

$11.55 

NNN
26,183 SF 12/15/2018 None 48 Renewal - As is renewal

2

La-Z-Boy of Seat t le

1200 - 1240 Marvin Rd NE

Lacey, WA

$15.00

NNN
16,253 SF 7/30/2018 $0.50 120 New Lease

- TIs: $20.00/SF: New 

HVAC, space demised by 

LL.

3

24 Hour Fi tness

Panther Lake Center

20600 108th Ave SE

Kent,  WA

$10.01

NNN
44,536 SF 10/19/2017

$1 escalation 

mo. 24 and 8% 

escalations mo. 

60 and mo. 120

120 New Lease - TIs: $20.00/SF

4

La-Z-Boy (Sunshine 

Furni ture)  628 Front Street

I ssaquah, WA

$18.00

NNN
25,279 SF 9/28/2017

$1.50 end of year 

5, $0.95 end of 

year 10

180 New Lease - TIs: $15.00/SF

5

Big Lots

Former Albertsons

6727 Evergreen Way

Everet t ,  WA

$10.00
NNN

44,423 SF 7/1/2019 None 120 New Lease
- No free rent

- TIs: $1.00/SF

6

Michaels

Front ier Vi l lage

515 Hwy 9 NE

Lake Stevens, WA

$18.00
NNN

22,450 SF 3/1/2019 10% in year 6 120 New Lease
- No free rent
- TIs: None



EDMONDS VALUE VILLAGE

OPINION OF VALUE - LEASE COMPARABLES

RECENT LEASE COMPARABLES

TENANT/ADDRESS
LEASE RATE

(PSF/YEAR)
SF START DATE

ANNUAL 

INCREASES

TERM 

(MONTHS)
LEASE TYPE COMMENTS

7

Harbor Freight

Tools Former Albertsons

11401 State Avenue

Marysvi l le,  WA

$9.90
NNN

17,887 SF 1/1/2019 10% every 5 years 120 New Lease
- No free rent

- TIs: None

8

Dol lar Tree 

Former Albertsons

11401 State Avenue

Marysvi l le,  WA

$9.50
NNN

12,000 SF 1/1/2018 None 120 New Lease
- No free rent

- TIs: None

9

Dol lar Tree

7005 265th Street  NW

Stanwood, WA

$10.50
NNN

13,900 SF 11/1/2017 $1.00/SF in year 6 123 New Lease
- Free Rent: 5 months

- TIs: None

10

Wilco Farm Stores

4220 Wheaton Way

Bremerton, WA

$7.50 

NNN
37,000 SF 9/11/2017

 $1 in mo. 24. 
8% in mo. 60 and 

mo. 120
180 New Lease

- TIs confidential between 

LL and Wilco. Estimated at 

$40.50/SF

11

Michaels

Everet t  Mal l  P laza

1201 SE Everet t  Mal l  Way

Everet t ,  WA

 $13.48
NNN

21,859 SF 8/30/2017 None 60 Renewal
- Previous rate was $12.84
- TIs:  None

12

PCC Natural  Markets

Five Corners,  Albertson’s

15840 1st  Ave South

Burien, WA

$14.00
NNN

24,444 SF 4/42017

5% yr 6, 5% yr 10, 

10% every 5 years 

thereafter

240 New Lease - TIs:  Undisclosed

13

Sportman’s Warehouse

Greentree Plaza

305-505 SE Everet t  Mal l 

Way

Everet t ,  WA

$17.99
NNN

38,930 SF 10/6/2016
$17.99 yrs 1-5, 
10% increase yrs 

6-10
120 New Lease

- 130 days free following 

tenant’s receipt of permits
- Four 5 year options with 
10% flat increases
- TIs: $40.00/SF
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SCENARIO 1 - SALE PERSPECTIVE

PURPOSE OF THE OPINION OF MARKET VALUE

The purpose of this opinion of value is to evaluate the financial implications of the disposition of the property from a commercial real estate perspective. This is an 
opinion of market value and should not be considered to be a property or a site appraisal. It is assumed that the information contained in this report will be used in the 
managerial decision-making process.

DEFINITION OF MARKET VALUE

Market value is defined as the highest price that a property will achieve if it is exposed for sale on the open market by a willing owner or seller, allowing a reasonable 
time to identify a purchaser who buys with full knowledge of all the purposes to which the property is adapted and for which it is capable of being used (the highest 
and best use).

SERVICES

If appropriate, CBRE will agree to implement a marketing program to assist with the disposition of the property subject to further discussion and approval from 
ownership. 
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6.50% CAP RATE 

$4,622,262 ($205/SF)

6.00% CAP RATE

$5,007,450 ($222/SF)

6.00%

7.00% CAP RATE 

$4,292,100 ($190/SF)

6.50% 7.00%

ANNUAL RENT $316,260.00/YR ($14.00/SF/YR BASE RENT)*

LESS VACANCY/RESERVES (5%) ($15,813.00)

Net Operating Income (NOI): $300,447.00

*Annual Rent analysis assumes Tenant pays all utilities, taxes and operating expenses separately and in addition to the Base Rent above.

SCENARIO 1 - SALE PERSPECTIVE

HISTORICAL APPROACH - BASED ON SALE COMPARABLES

Utilizing the recent Sale Comparables herein and based on the current market conditions as well as the attributes of the subject property relative to the 
Sale Comparables, we estimate the value to be between $5,196,000 ($230/SF) to $5,535,000 ($245/SF).

MARKET APPROACH - BASED ON MARKET CAP RATE OF EXISTING INCOME

Based on the market pro-forma annual rent based on the as-is condition and minimal capital outlay to obtain such tenancy, see the values below based 
on the anticipated Market Capitalization Rates (Cap Rates)
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SUMMARY

Based on the knowledge that the existing tenant will be vacating the building, it is reasonable to anticipate that an owner/user will pay the highest price 
for the building in it’s current condition.  For this reason we would focus on the Historical Approach above to establish the anticipated as-is value as 
most of the recent sale comparables shown are owner/user transactions.  

Using this approach, a value of $5,200,000 to $5,600,000 is possible through an owner/user purchase.  We would likely 
recommend a slightly higher asking price when going to market and would work with ownership to develop the specific 
pricing strategy and time frame.

It should also be noted that we could also further explore potential developer pricing but this would require additional site/zoning due diligence and 
pricing guidance, similar to the Feasibility Study completed by Mortenson Construction and Ankrom Moisan (dated 12.14.2016).  As noted in our 
previous Broker Opinion of Value, a developer purchase includes more complex variables including longer feasibility periods to allow for design and 
permitting, risks related to construction costs and plan approvals/entitlements as well as potential market risk for the developers target product type.  

SCENARIO 1 - SALE PERSPECTIVE VALUATION SUMMARY
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MARKET OVERVIEW

Comparative rents for completed lease and lease renewal transactions in the past 3 years were analyzed for competing retail spaces in King and Snohomish counties, 
as described in the aforementioned “Recent Lease Comparable” table above. As you can see, the rental rate ranges between $7.50 psf - $18.00 psf, plus Operating 
Expenses (CAM’s/Taxes/Insurance).   

LEASING MARKETING STRATEGY

The demographics of the immediate trade area point to a population of highly educated individuals with abundant disposable income that are ready and able to spend 
money on food, their health, entertainment and luxury items.  Therefore, we will look to backfill the retail vacancy with 1 (and possibly 2) of the following logical mix 
of tenants:

OPINION OF VALUE - LEASING MARKETING STRATEGY

TENANT TYPE PARKING REQUIRED

SPECIALTY GOURMET SUPERMARKETS
One parking stall per 300 square feet 

Parking requirement use requires accommodating ±16.30 additional parking stalls in order to meet code

SPECIALTY FURNITURE/APPLIANCE AND 
HARDWARE STORES

One parking stall per 600 square feet

COMMERCIAL RECREATION TO INCLUDE GYMS 
AND SPECIALTY FITNESS

One parking stall per 500 square feet, or one space for each customer allowed by the maximum permitted 
occupant load

PLANT NURSERIES (OUTDOOR RETAIL AREA) One stall per 5 square feet of outdoor retail area

RETAIL WAREHOUSE One stall per 1,000 square feet of lot area or one per three employees

WHOLESALE WAREHOUSE One parking stall per employee

DAY-CARE CENTERS AND PRESCHOOLS One parking stall per 300 square feet, or one per employee, plus one per five students, whichever is larger
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SCENARIO 2: LEASE PERSPECTIVE

LOWER CAPITAL OUTLAY/LOWER RENT RE-TENANTING OF EXISTING BUILDING IN 2020/2021 

The following two rent scenarios show a spread of the Ownership’s net effective rental rate return over a 15-year term. Although the first scenario carries a lower risk, it 
yields a lower rent effective rate over the term of the Lease.  The second scenario is riskier, but the net effective rent yield over the term of the Lease is significantly higher.    

ITEM REASONABLE ACHIEVEMENT

 BASE RENT $12.50 psf/py with 10% increase every five years

TERM 15 years (15-year term is required by most national brands)

OPTIONS 2 5-year options at 10% increases every 5 years

MARKETING TIMELINE 6-12 months

ABATED RENT 90-180 days from receipt of permits, depending on the use

TI ALLOWANCE Up to $10 psf, depending on the economics of the deal and the use

LIKELY RECOVERY
High. We are aware of various national fitness brands pursuing new sites in the immediate trade area 
and therefore optimistic about backfilling this space with a suitable tenant.

NET EFFECTIVE RENT CALCULATIONS BASED ON THE LOWER CAPITAL OUTLAY/LOWER RENT APPROACH ARE OUTLINED BELOW:

TERM RENT PSF/PY + OPERATING EXPENSES

YEARS 1-5 $12.50

YEARS 6-10 $14.00

YEARS 11-15 $15.68

GROSS RENT CONSIDERATION: $4,764,231.00

NET EFFECTIVE RENT (OVER 15 YEARS) $12.59
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SCENARIO 3: LEASE PERSPECTIVE

HIGHER CAPITAL OUTLAY/HIGHER RENT REPOSITIONING OF EXISTING BUILDING IN 2020/2021

ITEM REASONABLE ACHIEVEMENT

 BASE RENT $18.00 psf/py with 10% increase every five years

TERM 15 years (15-year term is required by most national brands)

OPTIONS 2 5-year options at 10% increases every 5 years

MARKETING TIMELINE 6-12 months

ABATED RENT Up to 180 days from receipt of permits, depending on the use

TI ALLOWANCE Up to $50 psf, depending on the economics of the deal and the use

LIKELY RECOVERY
High. We are aware of various national fitness brands pursuing new sites in the immediate trade area 
and therefore optimistic about backfilling this space with a suitable tenant.

Based on our market knowledge, the lending community is starting to reassess the effects of the COVID-19 pandemic on commercial real estate.  Some lenders 
have taken a step back from originating new loans and are readjusting their underwriting strategies by taking these unprecedented circumstances into account.  Deal 
structures where the tenant pays a higher base rent with a higher TI allowance may make it easier for expediting the timeline as it eases the burden of having to secure 
lender financing. 

NET EFFECTIVE RENT CALCULATIONS BASED ON THE HIGHER CAPITAL OUTLAY/HIGHER RENT REPOSITIONING APPROACH ARE 
OUTLINED BELOW:

TERM RENT PSF/PY + OPERATING EXPENSES

YEARS 1-5 $18.00

YEARS 6-10 $20.16

YEARS 11-15 $22.58

GROSS RENT CONSIDERATION: $6,860,492.64

NET EFFECTIVE RENT (OVER 15 YEARS) $16.31 
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Weighing in the strength of the trade area and our research, we see a potential to achieve the following:

OPINION OF VALUE - LEASING MARKETING STRATEGY

ITEM REASONABLE ACHIEVEMENT

RENT Between $12.50 psf/yr- $18.00 psf/yr plus Operating Expenses

TERM Between 10-15 years with 2-5 options, depending on the use and the Tenant

TENANT IMPROVEMENT ALLOWANCE (TI) Between $10-$50  psf, depending on the total economics of the deal

DELIVERY CONDITION As is

ABATED RENT
Up to 180 days from receipt of all permits, depending on how long it would typically take each tenant to 
complete their build out

MARKETING TIMELINE 6-12 months

We recommend going to market unpriced in order to allow room for negotiations and to encourage interested tenants and brokers to reach out to us directly to 
inquire about the listing.   
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FEES

SALE SCENARIO

Under a sale scenario the commission would be equal to five percent (5%) of the gross sale price.  Such commission shall be paid by Seller at the closing 
of the sale.

LEASE SCENARIO

Under a lease scenario the commission would be equal to six percent (6%) of the total base rent for the first 60 months in which rent is to be paid, plus 
four percent (4%) of the total base rent for the remainder of the Lease Term up to 120 months total.  Such commission shall be earned and payable when 
the Lease is fully executed by both parties.

IN SUMMARY, WE WELCOME THE OPPORTUNITY TO WORK WITH YOU, 

AND LOOK FORWARD TO DISCUSSING IT WITH YOU FURTHER. 

Subject to execution of a mutually acceptable exclusive listing agreement, the information below outlines the anticipated commissions. 



SUPPLEMENTAL INFORMATION
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PROFESSIONAL EXPERIENCE

John joined CBRE in 1996 and is currently a Senior Vice President working the King and Snohomish County Office and 
High-Tech markets. John has been involved in 13 million square feet of transactions totalling over $1 billion in total 
consideration. He has assisted clients with all aspects of commercial real estate, including relocations, acquisitions, 
project marketing, strategic planning, lease renewals, expansion, built to suit, lease vs. purchase, owner analysis, 
investment acquisition and land acquisition. Through his balanced, professional and dedicated approach, John strives 
to understand and add value to assist his clients in achieving their objectives.

JOHN BAUER

SENIOR VICE PRESIDENT

T: +1 425 462 6906
F: +1 425 462 6966
john.bauer@cbre.com

PROFESSIONAL AFFILIATIONS/ACCOLADES

 + Member: Washington State Commercial Association of Realtors (WSCAR)

 + Member: National Association of Industrial and Office Properties (NAIOP)

 + Member: Commercial Brokers Association (CBA)

 + Real Estate Committee Member, United Way of Snohomish County

 + 2010 and 2014 Top Ten Producer for Seattle Area Market

 + Top First-Year Producer for Puget Sound Region

EDUCATION

 + University of Washington: B.A. in Business Administration with a concentration in Marketing

Landlord Assignments Type Sq. Ft.

Woodinville Corporate Center Industrial Project Leasing 890,000

Center 41 @ Harbour Pointe Industrial Project Leasing & Disposition 750,000

BOMARC Industrial Building Industrial Project Leasing 460,000

Seaway Business Center Industrial Project Leasing & Disposition 148,000

217th Place/Monte Villa Research Center Flex Project Leasing & Disposition 113,000

6605 Hardeson Road Industrial Project Leasing & Disposition 111,000

Quadrant Monte Villa Office/Flex Project Leasing 280,000

Clients Represented  
(Partial List)

Aegon USA  
AT&T
The Boeing Company  
Cintas
Citigroup  
DigiPen
Embarcadero Capital Partners  
IndCor
Invesco  
RREEF
Sherwin-Williams  
TA Associates Realty  
Tyee Aircraft
Verizon Wireless  
Washington Capital
Wells Real Estate Funds

Tenant Representation Type Sq. Ft.

The Boeing Company Lease & Disposition Assignments 2,000,000+

Honeywell Various Lease Assignments 305,000
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PROFESSIONAL EXPERIENCE

Ms. Valdesuso brings over 15 years of commercial real estate experience and expertise in retail brokerage. She also 
has over 20 years of successful combined sales and marketing experience with notable Pacific Northwest services 
companies including Nordstrom and Microsoft. Passionate about building relationships with customers and her peers, 
she always strives for finding a “win-win” in every situation. Ms. Valdesuso has built her reputation with tenacity and 
integrity. 

Ms. Valdesuso’s ability to combine current market subtleties and strong negotiating skills along with her candid and 
creative problem-solving approach has helped her succeed at maintaining an excellent track record with new client 
attraction and retention. 

Ms. Valdesuso specializes in landlord and tenant representation, sales, site acquisition, and consulting. Her experience 
in commercial raw land, leasing ground up development shopping centers and high profile mixed use projects makes 
her a valued member of the CBRE retail team. 

Ms. Valdesuso was named a 2016 CoStar Power Broker TM by CoStar Group. This annual industry award recognizes 
distinguished professionals amongst other retail commercial real estate brokers in the region. Ms. Valdesuso ranked 
among the top brokers in the market based on the volume of transactions she closed during that year.

LOURDES VALDESUSO

BROKERAGE SERVICES
T: +1 206 618 7003
F: +1 206 292 6033
lourdes.valdesuso@cbre.
com

BRIEF SUMMARY OF STRENGTHS

 + Full-service commercial real estate agent specializing in leasing and sales of land, retail and office properties.

 + Fluent in Spanish.

PROFESSIONAL AFFILIATIONS

 + Commercial Brokerage Association (CBA) International Council of Shopping Centers (ICSC), and Seattle 
Chambers of Commerce

CREDENTIALS

 + Member, International Council of Shopping Centers 

 + Washington State Real Estate Licensee 

 + Board Member, El Camino Foundation

Tenants-

Allstate Insurance
AT&T
Citydog! Club
Destination XL
Focus Brands (Jamba Juice)
GNC
Halal Guys
Happy Lemon
Kiddie Academy
...and more

Landlords

Business Property Development
Equity Residential
Lexington Pacific
Kauri Investments
(TIAA/CREF) –Trammel Crow
...and more
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© 2020 CBRE, Inc. The information contained in this document has been obtained from sources believed reliable. While CBRE, Inc. does not doubt its accuracy, CBRE, Inc. has not verified it and makes no guarantee, warranty or representation about it. It is your responsibility to independently 
confirm its accuracy and completeness. Any projections, opinions, assumptions or estimates used are for example only and do not represent the current or future performance of the property. The value of this transaction to you depends on tax and other factors which should be evaluated by your tax, 
financial and legal advisors. You and your advisors should conduct a careful, independent investigation of the property to determine to your satisfaction the suitability of the property for your needs.

JOHN BAUER

SENIOR VICE PRESIDENT
+1 425 462 6906
JOHN.BAUER@CBRE.COM

LOURDES VALDESUSO

SENIOR ASSOCIATE
+1 206 292 6033
LOURDES.VALDESUSO@CBRE.COM
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